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WHAT IS LEVETO?

LEAD.

LEAD MANAGEMENT.
LEAD DISTRIBUTION.
QUALIFICATION.
SCHEDULING.

ROUTE PLANNING.
(ONLINE) CONSULTING.
(DIGITAL) SALE. Avoid coffee and cake
SALES FORCE MODULE. meetings by using LEVETO Portal.
COMMISSION ACCOUNTING.

CRM.

OFFER.

ORDER CONFIRMATION.

INVOICING.

DELIVERY BILL.

MEDIA LIBRARY.

WAREHOUSE.

ROOF PLANNER.

AUTOMATIC WORKFLOWS.

TICKET SYSTEM.

5%

LEVETO's work processes are optimized to reduce your administrative expenses by at least
50 % and to significantly reduce the workload on your staff.

e Lead management and distribution o Offer, order and invoice creation

e |ead qualification via customised questionnaires e Roof planner and installation workflow
e Appointments and route planning e Field service function

e CRM - customer administration o Ticket system

e Consulting via personal end customer portal e Commission accounting

Numerous APIs to lead providers plus flexible lead importer.



LEADS.

Lead management and distri

Lead management

From submission to qualification with specially designed
guestionnaires - our lead management provides you with
an overview and evaluation of all your leads. In the lead
history, you can see all the processes that the lead has
gone through in chronological order.

| ead distribution

With automated lead allocation, leads can be sent to
internal or external partners within LEVETO. You can
automate this process by specifying certain criteria. With
just one click, the lead is sent to the selected employee or

bution - LEVETO Networking

In LEVETO, you can see at any time when the lead was
assigned to which employee or partner and what the pro-
cessing status of all other processes is.

LEVETO has various interfaces for imports and exports
and thus represents a link between the lead source, CRM
and merchandise management.

partner in compliance with the GDPR.

Leads can be distributed either from the questionnaire,
immediately after qualification, or via the lead allocation
table. Only suitable employees or partners are displayed
for the respective lead in the lead allocation table.
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Lead qualification via individual questionnaires

In order to generate a high-quality lead, it is important that
customer data and specific questions to the customer can
be asked and recorded quickly and easily. In LEVETO, you
can create your own questionnaires, even with branching
logic.

Lead potential
Specially developed for lead agen

The lead potential feature calculates and shows you the
relationship between lead capacity and lead potential as
a percentage and visually. The result shows the utilization
in percent.

You can have the questions answered via selection menus,
checkboxes or free text fields. You can also assign your leads
a status that you define after qualification. The lead quality
can be determined using evaluations and statistics.

cies and marketing departments

The lead capacity is the sum of the leads that the lead
buyers want. The lead potential is the leads generated.
The utilization rate shows whether the ratio of lead
potential and lead capacity matches.



The evaluation can be narrowed down according to time
periods, two- and three-digit zip code areas, sales territo-
ries and the parameters capacity, utilization and potential.

This allows you to see at a glance how you can manage
your marketing activities in the future.

Appointments and route planning

LEVETO takes the employee‘s home zone into account
when planning the route. This is the address from which
the first appointment is made.

When scheduling further appointments, LEVETO takes
into account the address of the previous appointment and
calculates travel time, distance and appointment duration
to the next destination.

LEVETO suggests the most effective sequence of appo-

intments in advance so that you can make optimum use
of your employees' and partners' time. If a conflict arises,

APls and interfaces

We offer connections to exchange servers. You can syn-
chronize the LEVETO calendar with your Google Calen-
dar, Apple Calendar or Outlook Calendar.

Of course, connecting to one or more lead suppliers is
no problem. The leads are marked with the respective

CRM.

for example if a follow-up appointment cannot be kept
because the travel time is too long, LEVETO will inform
you. This allows your employees and partners to use their
valuable time fully for your customers instead of spending
it on a lengthy journey.

In the appointment details, you can see all relevant cus-
tomer information that your employees need for further
processing. LEVETO calendar shows you the appoint-
ments of all your employees, even in detail, with a single
click.

source in the lead allocation table. APl connections to
LEVETO already exist for the major lead generators, such
as SENEC, WattFox, DAA and Aroundhome. If you require
other or additional webhooks, we can program these on
request.

CRM - customer management

Our aim is to design our customers' consulting and sales
processes in such a way that they can advise their custo-
mers quickly and professionally - and ultimately sell their
products successfully.

In addition to automated processes for creating offers,
order confirmations and invoices, LEVETO offers a variety
of individual settings, such as inserting product informa-
tion, data sheets, etc. into your PDF documents. These
documents are created in your corporate design.

LEVETO portal licensees are informed about the custo-
mer's activities in the end customer portal in LEVETO. In
the customer data record, you can see, for example, when
the customer requests an offer, reads an offer you have

created, or has accepted or rejected it.

The CRM contains a customer history in which all proces-
ses are recorded chronologically, as well as which emp-
loyee processed the customer and when.

There is also a media library for each customer in the data
record, in which you can save images and documents re-
lating to the customer. LEVETO portal users can also view
images and documents that the customer uploads via the
end customer portal.

An explanation about the end customer portal and its fea-
tures can be found on the following pages.



(ONLINE-) CONSULTING.

Advice via personal end customer portal

Customer perspective
Your end customer portal

View advice
View offers

Enter relevant data
Upoad relevant images

O\

LIVE
DATA
EXCHANGE

on phone and PC.

Consultant's perspective

CRM

Advise and demonstrate
Create offers

View customer data
Manage customer data

_uour customer actively collaborates!

With LEVETO Portal, you can provide your customers
with professional advice, present your products and crea-
te offers. All this in real time during a telephone call or in
an appointment on site.

The consultation via LEVETO Portal can serve as prepara-
tion for the visit to your customer or the purchase trans-
action - just as you wish.

The end customer portal is a portal integrated into your
website that your customer can access using the access
data you provide.

Once the end customer has logged in to the portal, they
can upload data, documents and photos, such as pictures
of the roof, meter box or the last electricity bill, to the
media library, which you can access immediately in the
CRM. This can be done in advance of a joint meeting.

Your customers are encouraged to actively participate
and work with you. The customer is ,on board", thinks
about things and does the work of compiling the data.
At this point, you know:

This won't be a coffee and cake %
appointment! !

Based on the customer's consumption data, product re-
commendations are displayed and a profitability calcula-
tion is made for its planned photovoltaic system. During
the consultation, you can direct the customer to speci-
fic pages in the portal or display product descriptions,
images and presentations.

You can also categorize products and determine whether
and which product category should be recommended to
the customer.

The customer can independently request offers for pro-
ducts in the end customer portal, about which you will
be informed in LEVETO. You then add the desired item
to the offer with a mouse click and send it to the custo-
mer by email or hand it over to the customer in the end
customer portal.

The customer can accept or reject the offer, of which you
will also be notified in the CRM. If the customer accepts
the offer, you can generate the order confirmation with a
click.

While writing the offer, the integrated roof planner can
be used to assign modules to available roof photos and
visualize them for the customer.



Customer advisory page CRM
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Remote control

There is an important function in the
,Portal and customer user account
settings": directing users to a page in
the portal. This allows the advisor to
remotely control which portal page
the customer is currently viewing in
the web browser.

Presentation mode

You can show your customer various
presentations during the consultation.
For example, product data sheets or
company information.

Customize settings

The recommendation level defines
whether and which products in which
price segment should be recommen-
ded to the customer in the end cus-
tomer portal based on their consump-
tion data.

For example, only certain manufactu-
rers, products or product combinati-
ons can be made visible via product
activation.

Under ,Offer requested in portal“ you
can see if the customer would like to

receive an offer for a specific product
in the end customer portal.

Questionnaire data

Whether you qualify the customer
yourself or the customer fills out the

lead route in the end customer portal:

here you can see all the data recor-
ded for your customer. If the ,Pro-
duct recommendations” function is
active, you can see in the CRM which
products are recommended to the
customer in the end customer portal.

Profitability calculation

Based on the customer's recorded
data, the recommended minimum
size of the solar system is displayed,
including the profitability calculati-
on. If the customer is offered several
products, clicking on ,Calculate sa-
vings with this product” adjusts the
profitability forecast to the respecti-
ve product.

Produktempfehlungen

Empfehlungen anhand der Verbrauchsdaten.
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MINI-CRM.

A CRM in miniature for your sales agents

As described at the beginning, LEVETO works with a fully comprehen-
sive customer relationship management (CRM) system. It turned out
that many of our customers cooperate with sales representatives. This
means that leads are qualified in advance and then passed on and pro-
cessed externally.
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Leaddaten
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Anmerkung
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Sonnenstunden in der Region 967
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stromverbrauch (pa.) 4500
Monaticher Abschiag 120

Aktueller Strompreis (pro kwh)

Sales representatives are given access to the lead’s qualification in-
formation. This means that you have the most important information
about the customer and their electricity consumption behavior. You
can also complain about leads if necessary.

You also have access to appointment scheduling, the field service
intake form, the media library and the offer area. Sales representatives
access your products. In other words, not the sales representative's
own products, but your company‘s own product range. A price mark-
up can be included.

The highlight, however, is that the sales representatives can appear
with their own branding (stationery). They act or sell in their own
name and do not appear as your company.

Otherwise, data can be recorded on site in the traditional way and, as
is customary, offers can be prepared. You have insight into the activi-
ties of the commercial agent.
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CRM TIMELINE.

Always know your customer's status

(o) o) (o) 0

/C ( D\ /O G\ O\

Nacharbeiten Terminierung 1. Stammdaten Projekt = 2. Buchhaltung 3.EVU Anmeldung

4. Planung

8.AC-Montage 9. EVU Inbetriebsetzung

The CRM has a timeline which, in conjunction with the
workflows, provides information about the current status
or phase of the lead or customer. This is helpful to be able
to provide the customer with information quickly when
they call.

We will soon be publishing the option of making this
timeline visible in the end customer portal. This will give
your customer information on the current processing
status from their perspective.

(0)

(0) (0)

©

Nacharbeiten

S

Terminierung

1. Stammdaten Projekt =

N
3. EVU Anmeldung

NI/
2. Buchhaltung

MEDIA LIBRARY.

Everything in one place, shared on request

We have long since arrived in the future and it is import-
ant today that several people can work on a project at the
same time. Sharing documents and working on them at
the same time is here to stay.

Although we at LEVETO are not yet able to offer the
option of working on a document in parallel, it is possible
to work together on a lead. In practice, this will rarely be
the case, as one consultant will usually be responsible for
a particular lead.

However, it is also very important to have all the docu-
ments for a lead together and ready to hand. This is what
the shareable media library is for. You can theoretically
do without local or network drives in your company, as all
customer files in LEVETO can be stored in the media lib-
rary. Although this will not be 100 % usable in practice, as

you will probably also carry out planning with PV Sol and
use other programs or create Excel and Word documents,
the media library is useful as a collection point for all
lead-specific documents. This is mainly because the end
customer only has access to folders defined by you. They
therefore do not see everything that has been stored in
the media library.

On the right you can see the welcome page of the end
customer portal and how the media library appears to the
end customer.




Hallo, Herr Testmann.

Wirtschaftlichkeitsprognose erstellen  Terminvereinbarung £= Ergebnis Wirtschaftiichkeitsprognose

Willkommen in unserem Kundenportal!

f\
® MEDIATHEK b POSTEINGANG MEIN KONTO

¥

Secure

KONTAKT SSL
o 1|

Residenzstrafie 21
80333 Munchen Sicherheit mittels SSL-Verschliisselung und DSGVO-konformer
Telefon: 089 / 21 54 03 77 00 Behandlung.

nfo@leveto.de

lhr persénliches Hallo, Her ermann,

FIRMENLOGO

Wirtschaftlichkeitsprognose erstellen  Terminvereinbarung #= Ergebnis Wirtschaftlichkeitsprognose

Mediathek

In threr personlichen Mediathek finden Sie alle Fotos und PDF Dokumente, die Sie uns flir Angebote und Wirtschaftlichkeitsprognosen zur Verflgung

gestellt haben. Hier haben Sie die Méglichkeit diese Dateien zu verwalten oder zusatzliche Dateien hochzuladen.

% Dach Dach © Neu
’6 Keller
’a Cioklimerrte Eine Mediathek
=
- hausdach 2.jpg 22.05.2023, 15:39 Uhr
i
il DCW
BB AC-Montage Unterlagen
hausdach.jpg 23.05.2023, 09:48 Uhr

DachgroBe 15,0 x 8,50 meter




—+ A media center
No WhatsApp, with sharing via link

no cloud,
no ma”Sl Flexible and modern media library for data exchange between advisor
: and customer. And also only internally from advisor to back office, if
desired.
File formats

The media library allows you to upload any data format. From photos
as a single file in common image formats such as JPG, PNG and
similar, PDF documents, Excel files and video files are of course also
possible. There is also a filter function that shows or hides image,
video and document files.

Folder structure

We are accustomed to creating and deleting file folders and sub fol-
ders as we wish in standard operating systems. The new media library
now makes this possible.

There are two different folder types. One type is only visible internal-
ly, the other folder type is internal and visible to the end customer.
The different folder types are visually distinguishable from each other.

Sharing

»Sharing is caring” and in LEVETO it is also possible to share the me-
dia library or parts of the media library as a link. To do this, there is a

new window in which you enter a title and a description so that your
recipient immediately understands what you want them to do. Then

select which folders are to be shared.

In addition to the release of folders, workbooks, i. e. digital forms that
you are familiar with from the field service intake form or the work-
flows (see topic field service function), can also be released. This me-
ans that external employees or your end customers, for example, can
now complete the forms independently. Forms can also be displayed
in the end customer portal.

It gets even better: The validity period of the release can be set. This
means that access to the media library can be limited in time.

_’_

Forms

Free yourself from Fluentforms and Google Forms. With LEVETO, you
can design your own forms and use them internally, externally, in the
media library, in the end customer portal or on your company website.




SEVDESK.

Invoicing in sync
with LEVETO

LEVETO is an integration partner of sevDesk.

Create your partial, budget or total invoices qui-
ckly and easily in LEVETO.

Rechnungen

8

Alle Rechnungen
aber 11.027,80 EUR

2% v Writerv # Toolsv @ spaltenv.

Eintrager
Aktion  Kunde

AN-Nummer  AB-Nummer

RE-Nummer

RE-1012

RE-1007

RE-1006

RE-1005

RE-1004

RE-1003

RE-1002

RE-1001

Titel

Teilrechnung Nr. RE-1012 aus Auftragsbestatigung AB-1001

Nr. RE-1007 aus

Offene Rechnungen Fallige Rechnungen
ber 11.027,80 EUR Giber 7.763,80 EUR

B

Nr. RE1006 aus

Nr. RE-1004 aus

Zahlungsbestétigung
v status Versendetam  versendetam
1804202315:49  18.042023 00:00 Ooffen 163200 EUR 1942,08 EUR
B-1003 140420231512 14042023 00:00 Ofalig 65280 EUR 77683 EUR
B-1006 130420231436 1304202300:00 Ooffen 163200 EUR 1942,08 EUR
290320230956 290320230000  @fdllg  244800EUR  291312EUR
B-1004 290320230953 200320230000  @falig 122400 EUR 1456,56 EUR
180320231547 18.03.202300:00 Ofdlig  326400EUR 388416 EUR 1803202316147
170320231453 17032023 00:00 Ofalig 150,00 EUR 150,00 EUR 17.032023 1454
170320230845 17032023 00:00 Ofdlig  2500EUR 25,00 EUR 17.032023 08:45

0

Bezahite Rechnungen

Falligkeitsdatum

02052023

14042023

20042023

29.032023

29032023

25032023

22032023

tiber 0,00 EUR

Bezahitam

You can access typical accounting functions
directly from LEVETO. This includes, as just
mentioned, the creation of invoices in various
forms. Of course, you can also send invoices
directly from LEVETO.

But it is also possible to create and send remin-
ders or, for example, payment confirmations by
e-mail.

As a delicacy, there is also the automatic sen-
ding of reminders and confirmations.




TICKET SYSTEM.

Task distribution made easy

End customers often have queries or additional tasks. But
what to do with these tasks? In such cases, LEVETO can
help with its own ticket system.

You can have tickets generated automatically via e-mail
inbox or create tickets manually. Tickets are assigned to
e-mail addresses and thus to leads/customers. You can
freely define different ticket types. For example, whether
it is a support case or an administrative matter.

Of course, you will find the classic details such as time
estimate, actual time required, due date, priority, user
assignment and similar. However, we have a special case:
tickets can be assigned to groups and not just to a fixed
user.

Yes, we know that LEVETO is

Tags, status and the addition of subtasks to a ticket are, of
course, integrated. Attachments can be uploaded.

When tickets are commented on, there is the option to
send this comment by e-mail, including attachment, to
the creator/customer. This makes the customer feel well
looked after.

_'_

different. We know that your

employees have to adapt, have

to change. We know that trai-

ning is required.

However, your company will

learn to fly with LEVETO!
-
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Administrator +

Aufgaben

Zentrale
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R Offene Aufgaben Aufgaben in Bearbeitung Geschlossene Aufgaben Uberzogene Aufgaben

Leads
TsE
+ Aufgabe hinzufogen
= Buchungssystem
Tobos 10 W Filter v # Toolsv @ spaitenv
Feverschaden
euersenader 1 bis 10von 141 Eintragen
Wasserschaden
Zusammenfassung Status Letzte Aktivitat & Prioritat  Zeltschitzung  TatsachlicheZeit  Falligkeitsdatum  Kategorie Zugewiesen an Erstelitam Erstelltvon Tags  Projekt
MitProfung

Kalender 0 cffen Heute, 15:42 Uhr Tz Premiumkunden 15032022, 1048 Uhr  Mustermann

Regulierer

23052023,1557Uhr g normal Premiumkunden 040120230952 Uhr  Mustermann
Vertriebsgebete

= projekte 04.01.2023,09:47Uhr g normal Support 31032022,0958 Uhr  Mustermann

Statistiken
- © geschiossen 15.03.2022, 11:28 Uhr. Support 15032022, 1128Uhr  Mustermann
Administration

0 offen 15032022, 1043 Uhr g normal Support 15032022, 1043 Uhr  Mustermann
0 cfien 1503:2022,1035 Uhr g normal support 15032022,1035 Uhr  Mustermann
© offen 15.032022,1033Uhr | normal Support 15032022,1033Uhr  Mustermann
0 offen 15.032022,1032Uh g normal Support 15032022,1032Uhr  Mustermann

15032022,1028Uhr g normal support 15032022, 1028 Uhr  Mustermann

1bis 10von 141 Eintragen

Karl Kunze ® Karl Kunze @
Administrator + Administrator ~
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Lorem ipsum dolor sit amet, consetetur sadipscing elitr, sed diam nonumy eirmod

- Atvero eos et accusam et justo duo dolores tempor invidunt ut labore et dolore magna aliquyam erat, sed diam voluptua. At
g 2 vero eos et accusam et justo duo dolores et ea rebum. Stet clita kasd gubergren,

IS
Geschiossens Auigaber €L Argabed takimata sanctus est Lorem ipsum dolor sit amet.ad

Zugewiesenan L]

Zugewiesenan

Kunde L]

Falligkeitsdatum

Unteraufgaben
At vero eos et accusam et justo duo dolores et ea rebum
At vero eos et

Zeitschétzung © (Zusammenfassung nicht angegeben)
A (e Tatsachliche Zeit © b oy s Atvero eos et accusam et justo duo dolores et ea rebum
Projekt Lorem ipsum dolor sit amet, consetetur sadipscing elitr
Eremimbunden premiumkunden Consetetur sadipscing elitr, sed diam nonumy eirmod
Tieketnummer #161
Lorem ipsum dolor sit amet, consetetur sadipscing elitr

Support O  Lemeaniia 23.05.2023, 15:57 Uhr Support [« T
Consetetur sadipscing elitr, sed diam nonumy eirmod

Status

premiumkunden (@) Premiumkunden
Kategorie Premiumkunden

@ oot sdipscing i, sed diam nonumy eimod

Unter be hir g
Support Erstellt von QD 04.01.2023, 09:52 Uhr support + Unteraufgabe hinzufugen
Tags [ ]

Support Support

M normal Anhénge @ Anhang hinzufigen

Support . .
Keine Anhange vorhanden.
Beschreibung

Support Support

Lorem ipsum dolor sit amet, consetetur sadipscing elitr, sed diam nonumy

eiarmod tempor invidunt ut labore et dolore magna aliquyam erat, sed diam

voluptua. At vero eos et accusam et justo duo dolores et ea rebum. Stet clita kaasd

gubergren, no sea takimata sanctus est Lorem ipsum dolor sit amet.

Support Support Aktivitat

Support Support

Lorem ipsur dolor sit amet, consetetur sadipscing elitr, sed diam nonumy eirmod
tempor invidunt ut labore et dolore magna aliquyam erat, sed diam voluptua. At
Sz Vero eos et accusam et justo duo dolores et ea rebum. Stet clita kasd gubergren, S
sdfsdfsadfsadfno sea takimata sanctus est Lorem ipsum dolor sit amet.ad

o Zeitschatzung geandert o4 vai 2023 u
G :t die Zeiteinschatzung geandert: 4 Std.

o Tatsachliche Zeit gedndert 04 1120234
@D die tatsichliche Zeit geandert: 2 Std.

Unteraufgaben @ Tasichiiche Zeit geandert

Atvero eos et accusam et justo duo dolores et ea rebum @D dic tatschiiche Zeit gedndert: 6 Std
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If applicable lead management

via LEVETO CRM.

If applicable consulting
via LEVETO Portal.

oo™

If applicable offer creation
and sending via LEVETO CRM's

sales force module.

oo™

If applicable roof plan
via LEVETO CRM

Offer accepted

Optional trigger:

incoming payment from

accounting software
sevDesk

Technical
feasibility
check
Workflows are based on
digital forms.
R Y Oy R

Workflow Workflow . WgorlE(;Igw - Workflow Workflow

These forms are ﬁ”ed out 1. Project master data 2. Accounting > Regi;traﬁon > 4. Roof planning 5. Logistics

by different departments,
checked, possibly sent,
edited, sent back to a
reviewer and then
accepted or rejected for
correction.

Visibilities to the work-
flows can be restricted so
that only the departments
or corresponding users
can see, edit or check
certain workflows.

When certain changes or
triggers are made, the user
is notified in LEVETO or
by e-mail.

General office staff:
processing.

General office staff
closes workflow.

Office staff
accounting:
processing:

Fills out
payment plans.

Creates (partial)
invoices™.

Office staff
ESC

department:
processing.

Saves.

General office staff
closes workflow.

Office staff
ESC department
closes wf.

Office staff

roof planner:
processing:

Office staff
logistics:
processing:

Uploads data.

Processes technical
feasibility.

Office staff roof
planner closes
workflow.

*Further invoicing is still possible in the course of the process
and can be added with dependencies in other workflows.

Orders
components and
commissions
forwarding agent.

Office staff
logistics closes

workflow.




ning

oo™

If applicable
profitability calculation
via LEVETO CRM.

oo™

When qualified leads are
submitted, an indicative offer is
sent automatically.

o™

Workflows are visual
representations of
work processes.

Folders are forms.

Workflows and folders can be
individually created and set up

by you via the no-coding editor.

we will be happy to train your

assist you with the setup.

If a requirement is more complicated,

employees or LEVETO support will

PROCESS
MAPPING
WITH THE
CRM SOFT-
WARE

LEVETO

SOLAR
INSTALLER
EDITION

Workflow
6. Insurance

General office staff:
processing:

Fills in relevant
information.

General office staff
closes workflow.

l oo™ l

Y

Workflow does
not trigger any
other workflows.

Workflow
7. DC installation

Office staff
project coordinator:
processing:

Assignment and
scheduling the installer.

Y

DC report must be
completed by the installer.

Y

Installer closes report.

Y

Final check by
project coordinator.

Office staff
project coordinator approves

data and closes workflow.

Y

Workflow
8. AC installation

Office staff

project coordinator:
processing:

Assignment and
scheduling the installer.

Y

AC report must be
completed by the installer.

Y

Installer closes report.

Y

Final check by
project coordinator.

Office staff
project coordinator approves

data and closes workflow.

Y

Workflow
9. ESC commissioning

Office staff

ESC department:
processing:

Creates final invoice.

Y

Sends project report.

Office staff
ESC department

closes case.

‘OLJAT] BIA SJ3||EISUI JEJOS J0J SS2204d HIOAA




Offer preparation

The offer can be sent directly to the customer by e-mail
from the CRM or retrieved by the customer in the end
customer portal. If the offer is viewed by the customer in
the end customer portal, LEVETO informs you as soon
as the customer has read the offer and if he accepts or

Create fully automated offers with just a few clicks during
the consultation.

As all product data is stored in LEVETO, the offer can be
created with a single click. Product details such as tech-

nical data sheets, profitability calculations or additional rejects it.
information can be automatically transferred to the offer.
A PDF is generated from the offer and the additional
information, which contains a cover sheet with your wel-
come text. On your branded stationery, of course.
Netto
~ Solaranlagen & Speicher [+ ] = & (2D Bezeichnung P P
Solarwatt Solaranlage inkl. RCT 3.8 PV-Speichersystem L 3B ° " 'gsmodule 0.00 000 oo W
429kWp 330W 13Module 7883244 € Stock SENEC.SOLAR 375 Watt - 0.375 kWp
Kategorie: Salaranlagen & Speicher (+] ) —
D) H P esevecHomevanybria 25 553 000 oo W
335 Watt SENEC Modul - {{kwp}} kwp Stk
0336kwWp 335W 0€ 3 _ Solarkabel di It isoli -
Kategorie: Soloranlagen & Speicher [+] jj  © solarkabal doppalt faofiart eird 000 oo W
375 Watt SENEC Modul - { {kwpl} kwp 4 @ Unterkonstruktion o0 o0 I
0375kWp 375W 0€ qm (warth, K2 oder S:Flex)
Kategorie: Solaranlagen & Speicher (+]
5 BB L] gerdt und/oder nen 0.00 000 000 [ 1
320 Watt SENEC Modul - {{kwp}} kwp pauschal
0335kWp 335W 0€
Kategorie: Selaranlagen & Speicher [+] 6 @ Anlagenmontage 0.00 000 0.00 [ ]
~ Solaranlagen n a
~ Speicher [ & ] 7 - P ©Anmeldung EVU [ ]
- Zubehar 0.00 0.00 0.00
~ Leistungen
~ Vorlagen [+ ] 8 H B ecetoinstalationsarbeiten 557 000 oo W
Vorlage SENEC 375 Watt Solaranlage passenal
o€ " N -
Kategorie: Vorlagen o 9 = - + @ Projektierung/Optimierung 0.00 0.00 0.00 [ ]
pauschal
Vorlage SENEC 335 Watt Solaranlage
oo s i po— .
Kategorie: VO?"Qgen 0
Eigene Gesamtsumme netto 15000 €

You can set individual prices or write a total price in the offer, which hides the individual prices.

LEVETO

LEVETO offers all processes from lead receipt, quali-
fication, assignment to the sales force and scheduling
to the consulting and sales process in one software. All
processes can be individually adapted to your requi-
rements. It takes less than two hours to familiarize
yourself with LEVETO.

While you are advising your customer on the phone
and have all your customer's data at a glance, you can
display a presentation, product description or other
documents to your customer in the end customer portal
with a click and provide the appropriate explanation.
With four clicks, you can create an individual offer from
the stored offer templates and send it to your customer
in real time via the end customer portal.

IN A NUTSHELL

If your customer has already uploaded pictures of their
roof to the media library, you can visualize their photo-
voltaic system with the LEVETO roof planner and amaze
your customer, as they can immediately view the virtual
roof layout in the media library. Of course, you can also
insert the image into the offer.

Your customer can accept the offer via the end custo-
mer portal, and you can arrange an installation appoint-
ment straight away using the installation slots stored for
your subcontractors or your own team. If your customer
would like to meet you in person, you can arrange an
on-site appointment at the click of a mouse to collect
the signature in person.

A\




Sales force services

LEVETO offers an optional additional function for the field
service via a special questionnaire.

All relevant data and images can be recorded on site at
the customer's premises using a tablet, and even on-site
roof planning is child‘s play with LEVETO. The field service
records the modules and additional products from the
Lpbroduct templates" made available to them and saves
them. Your office staff receives the information for the
order check, sees the offer from the field service in draft
mode and can correct it or approve it straight away. The

field service is informed in LEVETO when the offer is
approved. Of course, the offer can be sent to the customer
directly on site. Does your customer want an order confir-
mation immediately? No problem, the customer receives
their order confirmation with just one click. Do you need a
signature? They can do this on your tablet.

Another additional option for the field service: you trans-
fer all order data, separated by AC/DC installation, to your
planners or installation teams on site or in the car.

Wahlen Sie eine Produktkonfiguration, welches Sie zur Angebotserstellung verwenden wollen

Modulanzahl Modultyp Speicher
20 375 Watt SENEC Modul - {{kwp}} kW v SENEC Home V3 hybrid 5.0 v
Zubehor Preis
SENEC Wallbox v 18888
Bitte volle Betrage ohne,
Anmerkungen

Kunde freut sich auf eine schnelle Auftragsabwicklung

Parameter flr Energieauswertung

Dachform: Dachbelegung ( Ziegel ):

-- Bitte wahlen -- v Dachbelegung ( Ziegel )

Dachneigung ( in Grad ): Dachausrichtung:

Dachneigung (in Grad ) -- Bitte wahlen —- v

Sonnenstunden ( max. 1100 ): Stromkosten JAHRLICH (in Euro ):

Sonnenstunden ( max. 1100 ) Stromkosten JAHRLICH ( in Euro )

FOR SOLAR INSTALLERS.

Roof designer

Using LEVETO's roof planner, you can plan the customer's
photovoltaic system during the online consultation. This
is also possible on site at the customer's premises. Just
show it to your customer virtually. If there are any devia-
tions from your planning as a result of your consultation
and, if necessary, additional modules are added, you can

Modulplatzierung

Bitte platzieren Sie dia Solarmodule.
Qptimieren

“ Sperrflachen auf dem Dach

L kennzeichnent )
Expertenmodus
Alle an/aus

== } [ZUmcksetzanJ
Drehung Aufstanderung
(2] (&9
Ausrichtung Neigung

{ 140 © :‘ [ a2 :J
Dachbegrenzung

‘ 0 cm :‘

Modul Abstande  Modul Abstande
horizontal vertikal

{ 0em 0cm :J

adapt your offer at the touch of a button and make it
available to the customer.

As the customer has stored photos of their building in the
media library, the consultant can select an appropriate
photo and make the plan.

Ergebnis lhrer Belegung

@ Modulanzahl: 16
@ Modulflache: 20 m?

o
( o4 Nennleistung: 5,92 kWp

Stromertrag:
5.420 kWh/jahr

Hinweis: Nutzen Sie die Maus, um die
Photovoltaikmodule auf dem Dachzu
platzieren. Dazu empfiehlt es sich.
zuerst die Optimierung zu starten und
anschlieRend den Planungsvorschlag
individuell anzupassen. itte beachten
Sie, dass bei der Dachflachenauswahl
nicht immer alle Aufbauten
berticksichtigt werden kdnnen.
Vergewissern Sie sich, dass keine
Module auf Dachflachenfenstern
platziert werden.




Once the consultant has chosen a photo, the roof end
points must first be marked. The roof length and width
are then entered. If the customer does not know the roof
dimensions, these can be measured and transferred using
,Google Maps*.

The number of modules to be installed on the roof, is
taken from the offer and displayed in the roof planner.
You can add further modules for the roof occupancy via a
matrix. If the number of modules to be assigned is inad-
vertently exceeded or undercut, a message is displayed.
If the number of modules differs from the offer, the offer
can be adjusted by clicking on the different number of
modules planned.

Various tools, such as controllers for the distance bet-
ween the modules and the horizontal and vertical align-
ment of the solar modules on the roof, help with planning
and visualization.

Assembly/designer
workflow

LEVETO takes into account the process with external sys-
tem planners and installers. Most solar system installers
work with AC/DC installation folders. With an additional
module, specially programmed for this purpose, LEVETO
ensures a smooth and automated planner/installation
workflow.

After the order confirmation, you can automatically dis-
tribute all relevant data for the installation of the solar
system to your AC/DC teams at the click of a mouse.

The folder contains all relevant information about the
customer and the property, as well as the planned instal-
lation date. The installation teams can be connected to
LEVETO with their own access to gain access to all the
necessary data and to update images from the construc-
tion site.

Kundendaten Ubergabe der Mappe an

Max Mustermann
Musterstrafie 123

12345 Musterstadt
m.mustermann@mail.com

Solaranlagenverbauer GmbH
Musterstrae 231

12345 Musterstadt
muster@solaranlagenverbauer.de

Lieferant Freigegebene Bildgalerien

Solaranlagenverbauer GmbH ~ DC-Montage, AC-Montage, Vollmacht, Auftrag ~

Optionaler Zusatztext

Optionale Zusatzinfos

3 enthaltene Positionen

Werden ohne Preisangaben an den Monteur Gbermittelt

20.00 Stiick 375 Watt SENEC Modul - {{kwp}} kWp
Loo Stuck SENEC Home V3 hybrid 5.0

100 stuck SENEC Wallbox

Kundenmediathek x

DC-Montage

Fotos Foto hechladen

Es wurden noch keine Bilder hochgeladen.

PDF Dokumente

PDF hochladen

Es wurden noch keine PDF Dokumente hochgeladen.

AC-Montage

Fotos Foto hechladen

Es wurden noch keine Bilder hochgeladen.

PDF Dokumente

PDF hochladen

Es wurden noch keine PDF Dokumente hochgeladen.

Parameter far DC-Monteure

zahlerplatz frei: z&hlerzusammenfassung:

-- Bitte wahlen -- 4 -- Bitte wahlen -- v

2éhlerplatz Bemerkungen:

Zahleranzahl: Internetanschiuft:

Zahleranzahl - Bitte wahlen — 4

{wenn Nein ist der Kunde verpflichtet einen zu machen)

Bemerkungen Innendienst: Bemerkung Montage:

% “

(2B. Besonderheiten, Kundenwansche) . Z&hlerschrank, Grabun: n, Zwischen-

zéthler, WR | Batterie Platz)

Bestandsanlage: Entfernung: PV-Module zu WR in Meter:

Bestandsanlage Entfernung: PV-Module zu WR in Meter
(wenn ja, mit Inbetriebnahme, Anlagengréke und
Anlagennummer)
g: i I zu 28
Entfernung: Wechselrichter/Speicher zu Zahlerschrank

Zahlerort (Stockwerk): Hausanschlul (HA) Ort:

Zahlerort (Stockwerk) Hausanschlull (HA) Ort

Speicher/WR Platz: Mentagetermin:

speicher/WR Platz ]
Datum zurlicksetzen

Infotext Monteur:

The installation and planning workflow described here is
based on individually created and adjustable digital forms
(folders), which can be linked together. In this way, all
data can be collected within the large solar installation
project and passed on as required.
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TEAMS.

Commission and conversion per team and employee
at a glance

,Competition is good for business.”




{2:leveto Teams

Bilden Sie Teamgruppen
mittels Drag & Drop
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verview with the team €

ar shows the team hierarchy.

LEVETO supports the organization of employees
into teams. The teams program module visualizes
employee affiliations and overviews of conversion
and commission of teams, team members and
team leaders.

The team assignments influence the view of leads.
Several sub-teams can be managed in one team.
The hierarchy is managed logically:

A team member only sees themselves. A team
leader sees themselves and their team members.
A team leader sees, for example, his appointments
and the appointments of his team.

The ability to manage teams also introduces the
frequently requested function for distributing
commissions. This can be set per team member

and per team leader. LEVETO calculates the com-
missions from this and thus simplifies accounting
and bookkeeping for the HR department.

With Teams, the performance of employees and
the performance of teams can be easily read. The
conversion rate is calculated from the number of
leads assigned to the ratio of successful conver-
sion into a paid order. LEVETO provides informa-
tion about the success of an individual employee
or the combined success of the teams working in
the company.

This makes it possible to deduce who is probably
more successful and why, and to further optimize
sales by internal training.




WAREHOUSE.

No bottlenecks thanks to LEVETO's own inventory with
APl to external merchandise management systems

With warehouse management, LEVETO brings a long-de-
sired function to the program. This makes it possible to
track whether a certain number of items are available,
whether an order can be started or whether items need
to be reordered beforehand.

Several locations (storage locations) can be created. Items
can be assigned to locations.

Stocks or goods receipts are entered in the item; this
fills the stock list. As a result, LEVETO knows how many
items are available per article (at which storage location).
Warnings can be issued when a minimum stock level is
reached.

LEVETO will reserve a quantity of goods based on the
number of items on offer using certain triggers.

In addition, there is a legally compliant inventory book
which records the inventory manager, counter, recorder
and storage location. For inventories that last several
days, it is possible to interrupt the inventory and resume
it later. Classic running lists are written digitally instead
of on a clipboard. A summary can be printed out once the
inventory has been completed.
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Lager

Lohmar

Lagerbestand - Wareneingang buchen

25 v Y Filter v # Tools ¥

1bis 1von | Eintragen

- Laufnummer Status

uche Laufnum Sucl

Aktive Laufliste  Zusammenfassung

M@ spaltenv

Datum

3 Abgeschlossen 12.02.2024 18:25

Inventuriauf

2024-02-12
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Inventurleiter

Ejna Mujezin

test

Lagerplatz

Lohmar
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Inventurverwaltung

+ Inventurbuch erstellen

Nur der zugewiesene Mitarbeiter kann die
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e 6ffnen

Wenden sie sich an den Inventurleiter zur

Zuweisung von Lauflisten




Book a product presentation by
scanning this QR code!

LEVETO GmbH
SonnensiraBe 20a
80331 Minchen
E-mail: info@leveto.de

Website: www.leveto.de

Phone: 089 / 215 403 77 00

This broschure was made using photografies by:

Bungee jumper - Unsplash; Camera, Euro coins - Pixabay

Man with tablett, Montain climbers (Al generated), Warehouse - Adobe Stock
Icons - Flaticon



